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JUSTIFICATION LETTER: OPERATORS
Dear [Manager/Decision-Maker Name],

I am requesting approval to attend The NAFEM Show, Feb. 11–13, 2027, at the Orange County Convention Center in Orlando, Fla. As an operator, attending this show connects me directly with the manufacturers behind the equipment that powers our day-to-day service – giving our organization a competitive edge when it comes to evaluating, selecting and investing in E&S.
WHY THIS SHOW IS DIFFERENT
The NAFEM Show is the only biennial trade event where foodservice operators engage directly with 500+ commercial E&S manufacturers under one roof. This is not a distributor showcase or a regional expo – it is trade-only access to the source.
1. See, touch and test the equipment we rely on before committing to a purchase
1. Meet face-to-face with manufacturers to discuss our specific operational needs
1. Compare solutions across product categories – cooking, warewashing, refrigeration, smallwares and more – in a single trip
1. Attend educational programming at @CenterStage addressing the challenges operators face, from labor efficiency to sustainability
1. Build relationships that support faster problem-solving and stronger vendor partnerships post-show
THE BUSINESS CASE
Equipment decisions are among the largest capital investments our organization makes. Attending The NAFEM Show allows us to make better-informed choices by engaging directly with manufacturers rather than filtering information through multiple intermediaries. The intelligence gathered at the show directly supports smarter procurement and long-term cost savings.
ESTIMATED INVESTMENT
1. Registration: $[X]
1. Travel and hotel: $[X]
1. Meals and incidentals: $[X]
1. Total estimated cost: $[X]

I will share a full summary of findings, product comparisons and any actionable recommendations with the team following the show.
We look forward to your support in making this happen.

Sincerely,
[Name]
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JUSTIFICATION LETTER: DEALERS & DISTRIBUTORS
Dear [Manager/Decision-Maker Name],

I am requesting approval to attend The NAFEM Show, Feb. 11–13, 2027, at the Orange County Convention Center in Orlando, Fla. For dealers and distributors, this biennial show is the most efficient and comprehensive opportunity available to discover new products, strengthen manufacturer relationships and bring the best E&S solutions back to our customers.
WHAT THIS SHOW DOES FOR OUR BUSINESS
The NAFEM Show brings together 500+ commercial foodservice equipment and supplies manufacturers in one place, making it possible to accomplish in three days what would otherwise take months of travel and scheduling.

1. Find new and updated products across every E&S category to expand our portfolio
1. Meet directly with manufacturer representatives to strengthen partnerships and negotiate support
1. Stay ahead of product launches and line extensions before they reach the broader market
1. Gather firsthand product knowledge that improves how we present and recommend E&S to customers
1. Attend educational sessions at @CenterStage to stay current on market trends and operator demands
THE BUSINESS CASE
Our customers depend on us to guide them toward the right E&S for their operations. Attending The NAFEM Show deepens our product knowledge, expands our network of manufacturer contacts and sharpens our ability to serve customers with confidence. The knowledge gained at the show directly translates to stronger sales conversations and better customer outcomes.
ESTIMATED INVESTMENT
1. Registration: $[X]
1. Travel and hotel: $[X]
1. Meals and incidentals: $[X]
1. Total estimated cost: $[X]

Following the show, I will provide a comprehensive product and market update to the sales team, along with a summary of key manufacturer conversations and new opportunities identified.
We look forward to your support in making this happen.
Sincerely,
[Name]
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JUSTIFICATION LETTER: FOODSERVICE CONSULTANTS
Dear [Manager/Decision-Maker Name],
I am requesting approval to attend The NAFEM Show, Feb. 11–13, 2027, at the Orange County Convention Center in Orlando, Fla. For foodservice consultants, this biennial event is the most valuable single opportunity to stay current on the full commercial E&S landscape – informing every project, spec and client recommendation we deliver throughout the show cycle.
WHY ATTENDING MAKES US BETTER CONSULTANTS
Our clients rely on our expertise to specify the right equipment for their facilities. The NAFEM Show gives us direct access to the full breadth of commercial E&S in one environment, enabling us to:
1. Evaluate the latest equipment introductions and updates across cooking, refrigeration, warewashing, food prep and more
1. Engage directly with manufacturers to ask technical questions, discuss specification requirements and understand product capabilities in depth
1. Identify products that solve specific design and operational challenges for current and future client projects
1. Attend educational programming at @CenterStage focused on design trends, sustainability standards and the evolving needs of foodservice operations
1. Connect with operators, dealers and peers to understand how E&S performs in real-world environments
THE BUSINESS CASE
The value of attending The NAFEM Show extends well beyond the event itself. The product knowledge, manufacturer relationships and industry insights gained at the show directly improve the quality and confidence of our specifications for years to come. Staying current on E&S innovations allows us to deliver better outcomes for clients while maintaining our standing as trusted advisors in a competitive marketplace.
ESTIMATED INVESTMENT
1. Registration: $[X]
1. Travel and hotel: $[X]
1. Meals and incidentals: $[X]
1. Total estimated cost: $[X]

I will document key product findings and share a post-show report with the team covering equipment highlights, specification considerations and market intelligence relevant to upcoming projects.
We look forward to your support in making this happen.

Sincerely,
[Name]
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JUSTIFICATION LETTER: CHEF & CULINARY LEADERS
Dear [Manager/Decision-Maker Name],

I am requesting approval to attend The NAFEM Show, Feb. 11–13, 2027, at the Orange County Convention Center in Orlando, Fla. This biennial trade show is the premier gathering for the commercial foodservice equipment and supplies (E&S) industry – and it represents a direct investment in the quality and performance of our kitchen operations.
WHY THIS MATTERS TO OUR OPERATION
The NAFEM Show connects culinary leaders with the manufacturers behind the tools we use every day. Attending gives me the opportunity to:
1. Evaluate the latest cooking, prep and storage equipment hands-on, side by side, in one place
1. Engage directly with manufacturers about performance specs, customization options and real-world applications
1. Discover emerging E&S innovations that can improve kitchen efficiency, food quality and throughput
1. Attend educational sessions at @CenterStage, featuring insights on menu trends, sustainability and operational best practices
1. Connect with peers from restaurants, hotels, healthcare and other foodservice segments facing similar challenges
THE BUSINESS CASE
Decisions made on the show floor have a direct impact on procurement, workflow design and long-term equipment investment. Attending The NAFEM Show means we evaluate solutions in person rather than relying solely on spec sheets or sales calls – reducing the risk of costly purchasing decisions.
ESTIMATED INVESTMENT
1. Registration: $[X]
1. Travel and hotel: $[X]
1. Meals and incidentals: $[X]
1. Total estimated cost: $[X]

I will provide a full debrief upon return, sharing product findings, session takeaways and any recommendations relevant to upcoming purchasing decisions.
We look forward to your support in making this happen.

Sincerely,
[Name]
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